This paper aims at exploring the influence of corporate social responsibility (CSR) on firm performance and brand value for the companies covered within the top list of 50 U.S. companies for Social Responsibility drawn up by the Boston College Center for Corporate Citizenship and Reputation Institute, over the period 2008-2011. Moreover, this paper attempts to relate CSR with entrepreneurship, respectively Corporate Social Entrepreneurship and Corporate Entrepreneurship. Firm performance was measured both through accounting-based (return on assets and return on equity) and market-based firm performance measures (earnings per share). Brand value was proxied through Brand Finance data. CSR was reflected through the index developed by Carroll School of Management's Center for Corporate Citizenship at Boston College in conjunction with the Reputation Institute. By employing panel data regression models, there resulted a positive and statistically significant relationship between CSR and firm performance as proxied by return on assets. However, we notice the lack of any statistically significant relationships between CSR and return on equity, as well as CSR and earnings per share. Furthermore, there was found no association between CSR and brand value.
company since through its practices it represents a commitment to its stakeholders, being with an ear on the ground, and with the other one on company all needs. Therefore, CSR became a guide for entrepreneurs, since entrepreneurship seeks opportunities, potential new markets, innovation, and new strategies, trying to make the most of it, thus answering withal at company and stakeholders' needs. The link between CSR and entrepreneurship became essential, as well as the CSR concept to be narrowed and to be better controlled in order not to fall into the cost trap and step more into the light the concept of CSR. In this paper, we propose the split of CSR into Corporate Social Entrepreneurship (for CSR activities) and Corporate Entrepreneurship (for strategies).
A survey made by McKinsey (2010) showed that 76% of companies executives consider that CSR positively influences their companies financial performance and shareholder value in the long run and 55% agreed that sustainability supports their companies to build a strong(er) brand (McKinsey, 2010) . A company brand value represents a leverage for the competitive advantage on the market where it operates, thus allowing for the company to increase its capital and the quality or the number of trading partners. A company brand represents its uniqueness, as well as its identification on the market. By the instrumentality of CSR activities customer's loyalty toward a brand increases and reputation improves, as well as the company financial performance (Maignan et al., 1999) . These benefits had been considered in many studies important key factors towards development of different CSR concepts. Researchers have tried to examine in their studies the effect of CSR on brand and failed or found inconclusive results (Torres et al., 2012) . We argue that once a company integrates CSR activities in its core business strategies and is taken seriously, not as a fashion, CSR becomes a part of the company's brand, therefore increasing it.
The aim of this study is to empirically analyze the companies covered within the top list of 50 U.S. companies for Social Responsibility drawn up by the Boston College Center for Corporate Citizenship and Reputation Institute, over the period [2008] [2009] [2010] [2011] , by employing panel data regression models. We expect to find no relation between brand and CSR because CSR itself became part of companies brand value, but we expect to find a positive and significant relation between CSR and company performance. However, as markets evolve rapidly, we notice the fact that the stakeholder's preferences, demands, and trends as regards products and/or services are changing all the time. Thus, CSR became a valuation framework for companies being able to respond their stakeholders' needs which broaden over time, with broadening the concept of CSR. As mentioned in the literature, CSR 'has grown from a narrow and often marginalized notion into a complex and multifaceted concept' (Cochran, 2007) . Although there is not yet a general accepted definition and framework of CSR, it (the CSR) 'won the battle of ideas' (Crook, 2005) and many companies have included CSR practices in their business strategies, thereby realizing the importance of it. In order to narrow CSR and to control much better CSR activities and strategies, as it was mentioned previously, we propose the split of CSR into Corporate Social Entrepreneurship (hereinafter 'CSE') for CSR activities and Corporate Entrepreneurship (hereinafter 'CE') for strategies. Therefore, this two types of concepts are addressed to entrepreneurs that make company's business strategies during which they (the companies) grow and became profitable (respectively CE) and to entrepreneurs that apply the strategies of CE and answer at stakeholders needs, requirements and also they promote company brand and add value to it (respectively CSE). In fact, from our knowledge this is the first paper that attempts this subject.
This paper continues to describe in the next section the two concepts of CSE and CE, connecting them with CSR and brand, their limitations and applicability; section 3 presents the data and the methodology of the study, whereas in section 4 the empirical results are discussed. Final section concludes the paper.
Literature Review
The point of tension within literature on CSR is due because of lack of a clear definition, standards, framework, and principles of CSR. Although researchers have examined CSR outcomes in many studies using different models and variables, their results were either criticized or supported by other researchers. Through all this research there has been tried to find a common ground regarding CSR methodology, framework, and definition. Even today there is not a consensus (Hopkins, 2004) . Therefore, companies may well start to rise the question 'why bother?'. CSR is a commitment to its stakeholders, is a concept through which companies incorporate social and environmental issues into their business strategies, furthermore reflecting the relations with companies stakeholders on a voluntary basis. CSR became a necessary strategy and a guide also for entrepreneur to develop a sustainable and renewal business.
As mentioned earlier, stakeholders needs, demands, and trends as regards products and/or services evolve and change over time, as well as the companies need to satisfy their stakeholders. Therefore, CSR activities have www.ccsenet.org/ijef International Journal of Economics and Finance Vol. 7, No. 4; 2015 25 been extended on widespread agreement between companies and its stakeholders. The increase of CSR activities through which companies are trying to satisfy their stakeholders will not bring responsible changes if through these activities the needs of both companies and stakeholders will not be satisfied. CSR activities may bring benefits to the companies, but once these activities are covering extended areas and companies will try to answer them might fall into the cost trap. So that to avoid this trap, to satisfy both stakeholders and companies, and to answer each needs, we propose that CSR should be split into CSE and CE. CSE and CE are not different forms of CSR, but rather process in approaching and accelerating toward CSR journey which will advance CSR development, thus bringing it more to the light. In order to understand the importance of CSE and CE and how these links in the chain of CSR activities, there will be described one by one, alongside their use. Dees (1998b) defined CSE as the 'innovative activity with a social purpose in either the private or nonprofit sector, or across both' and 'CSE are one special breed of leaders, and they should be recognized' because 'we need social entrepreneurs to help us find new avenues toward social improvement as we enter the next century' (Dees, 1998b) . Hohnen (2007) refers to CSE as a 'radar' through which CSR is being successful because CSE has the capacity to solve complex problem, it is credible, committed to a collective purpose (Waddock & Post, 1991) , builds long-term relations with clients (Leadbeater, 1997), seeks new opportunities and everlasting innovation (Dees, 1998a) , and is creative (Shaw et al., 2002) .
Besides, the aims of CSE are to create social value through innovation and entrepreneurial business models, its purpose is to comprehensive understand, prevent, and predetermine how companies can continue to operate whenever an important transformation or change occurs. The potential market for CSE is vast because of the broad variety of social needs remained unsatisfied by the existing markets and institutions. CSE generates great value when it provides the basic of the humanitarian needs (for example medicines, provisions, helping people with special disabilities or food, etc.) whenever the state doesn't provide these services (Smallbone et al., 2001) . By means of CSE, the companies can discover new and efficient ways to generate products, services, or structures that can both satisfy the community social needs and company to achieve sustainable development. Therefore, CSE relates to philanthropic activities directed to external stakeholders such as community, environment, NGO, customers, employees, suppliers, and government. Thus, CSE integrates continuously social and business value of the company as central principle, communicates with stakeholders in such ways it is understood how social activities are related with their needs and interests, the key focus is on company brand value, it is fundamental for advancing CSR, and ensures that the words 'social responsibility' are translated into action.
Corporate Social Entrepreneurship are neither managers nor Corporate Entrepreneurship, they are in between in order for the company entrepreneurship to be innovative and go further than traditional managerial approach, as well as to be linked with external stakeholders. They are the external entrepreneurs as they link the company with the innovation (products and/or services) and potentially new markets through external stakeholders. CSE is with the ear on the ground, while CE is a catalyst for change, for innovation, and based on CSE social activities new business models are created or renewed. According to Zarah (1996) , CE 'includes radical product innovation, risk taking, and pro-activeness [...] , includes business venturing and intrapreneuring'. CE is more toward companies leverage through innovation and renewal business strategy. In the case of CE, innovation is about creating and introducing new products and/or services on the market and CSE innovation regards the external stakeholders social needs. Therefore, both of them are innovative and as Campbell (2007) said, CSR integrates social activities (CSE) in the company business operations (CE) in such (innovative) way stakeholders will not be affected. As mentioned above, CSE and CE are not different forms of CSR, they 'push' CSR to the next level of development. For CSR to step more into the light, the link between CSE and CE needs to recognized.
Both CSE and CE, like all entrepreneurship, are about innovation, changes, identifying new ways of doing business, new strategies, but are combined on a voluntary basis (being a characteristic of CSR) with the company willingness and stakeholders economic and social needs, such that both stakeholders and company can benefit. It is a redesign entrepreneurship. As some markets became saturated and others are not yet explored or not enough explored by companies or institutions, many companies turn their attention toward corporate venture. Corporate venturing is a process through which new businesses are created in the existing markets where the company is already competing or in a new market. Innovation and corporate venturing create and introduce new products and/or services on the market, but corporate venturing implies CE effort to create new or/to rethink the strategy business model. Strategic renewal of the company business model relies on the identification of opportunities and their exploitation in such ways company value is created and a sustained competitive advantage is achieved. But, in order to manifest this fact, the company needs to have a strong relation with all its stakeholders,
International Journal of Economics and Finance Vol. 7, No. 4; especially with the external ones, to be with an ear on the ground, and with the other one on company all needs (increase company financial performance, competitive advantages, market share, create value, company brand, reputation, and image, etc). Thus, CE scope is wide in a corporation and in order to not lose control and for the company to survive, to become transparent, to succeed in an increasingly competitive market, the relation with CSE is crucial.
The CE are the internal entrepreneurs and are innovative, down to business and risk taking, they create value for the company, but they don't do legwork as CSE does through social activities with external stakeholders. CSE relation with external stakeholders is strong as mentioned above. CSE spots the trend and needs in the existing market or new market, whereas CE acts as catalyst by rethinking or changing the company strategy, innovative strategies. CE is a combination of managers and researchers of the company products and/or services portfolios. Taken together, CE and CSE can lead the company to innovative strategies, renewal business models, in such ways the company will differentiate from its competitors and will achieve sustainable developement (see Figure  1 ).
CSR success relies on CSE which in turn depends on CE. For CSR to gain momentum, the bridge should be built between CSE and CE. Innovation drives CSE and CE. CSR with this two innovative links in the chain will move toward advanced development and will become a 'lethal weapon', furthermore generating sustained brand for the company and growth in general. Some companies have already integrated into their business strategies either CSE or CE under the label of CSR activities, whilst some of it even linked both of them to CSR. Companies like Cisco, Motorola, and Philips successfully integrated CE into their business models, while Timberland Company and Starbucks Coffee are already considered pioneers in the CSE practice (Austin & Reavis, 2002) . For this reason we selected for our sample all the companies covered within the top list of 50 U.S. companies for Social Responsibility drawn up by the Boston College Center for Corporate Citizenship and Reputation Institute. Therefore, as mentioned above, CSE and CE are not different forms of CSR. Taking into consideration that the key focus of CSE is company brand value, expressed into action of the words 'social responsibility' and CE focuses through innovative business and strategies on company performance, the following hypotheses are made:
H 0 There is no relation between CSR and company brand value.
H 1 There is a positive relation between CSR and company financial performance.
Data and Empirical Research Methods

Sample Selection and Variables' Description
Our initial dataset included all the companies covered within the top list of 50 U. Thus, we have selected the following categories of variables: variables regarding firm performance, variables regarding brand value, variables regarding corporate social responsibility, and firm-level control variables. Firm performance is proxied both through accounting-based (return on assets and return on equity) and market-based firm performance measures (earnings per share). In fact, noticed that there is a little consensus about the best way to capture firm financial performance. Accordingly, accounting measures emphasize past performance, whereas market measures are forward-looking and are viewed as pointing out estimates about the net present value of expected future earnings. ROA reveals how much profit a company produces on its asset base; the better the company, the more profit it engenders as a percentage of its assets. ROE shows how much profit a firm generates on the amounts shareholders have invested in the company. EPS depicts the company's net income expressed on a per share basis, otherwise how much profit a firm has registered per share. The source of financial data is represented by the website of Morningstar, Inc., leading provider of independent investment research in North America, Europe, Australia, and Asia.
As proxy for brand value we have collected for our selected companies the values provided by Brand Finance through its website. However, there are seven companies for which we did not find data for brand value for neither year of research. Moreover, there are cross sections for which we did not gather data for brand value corresponding to all years of research due to lack of data. Founded in 1996, Brand Finance Plc is the world's leading brand valuation consultancy which give advice to strongly branded organisations on how to maximise their value through the effective management of their brands and intangible assets. Brand Finance computes brand value based on the Royalty Relief methodology which determines the value a company would be willing to pay to license its brand as if it did not own it. The previously mentioned approach assumes the estimation of the future revenue assigned to a brand and computing a royalty rate that would be charged for the use of the brand. Thus, there are passed the following steps in this process:
• Compute brand strength on a scale of 0 to 100, this score being known as the Brand Strength Index. This calculation is made by using a balanced scorecard of a number of relevant attributes such as emotional connection, financial performance and sustainability, among others;
• Establish the royalty rate range for the respective brand sectors by examining comparable licensing agreements sourced from Brand Finance's extensive database of license agreements and other online www.ccsenet.org/ijef
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• Compute the royalty rate by applying the brand strength score to the royalty rate range;
• Set the brand specific revenues estimating a proportion of parent company revenues attributable to each specific brand and industry sector;
• Determine forecast brand specific revenues based on a function of historic revenues, equity analyst forecasts and economic growth rates;
• Establish the implied royalty charge for use of the brand by appling the royalty rate to the forecast revenues;
• Discount post tax the forecast royalties to a net present value which represents current value of the future income attributable to the brand asset.
We Furthermore, several control variables which may influence firm performance are included in the empirical research. To account for firm size we took the annual average number of employees (logarithmic values). Firm size is an important control variable because size may affect the firm ability to undertake CSR actions. According to Crisóstomo et al. (2011) , smaller companies register lower capacity of sustaining a more active behavior towards CSR relative to bigger companies that usually have more infrastructure as well as higher cash flow levels. However, as a company expands it becomes more visible and more responsible with different stakeholders' demands. Besides, size is thought to enhance a firm's ability to sustain a competitive advantage when economies of scale, economies of scope, or learning effects are present (Roberts & Dowling, 2002) . The firm' risk is another factor that may influence corporate social activities. Based on previous studies (Sharfman & Fernando, 2008; El Ghoul et al., 2011) a good CSR performance lessen the cost of capital determined by the reduction of the firm's risk and a larger firm's investor base. In addition, the companies with a good CSR performance decrease information asymmetry (Dhaliwal et al., 2011; Cho et al., 2012 ). Company's leverage (Lev), measured by the ratio of total debt over total assets, is used as an approximation for risk. We also control for sales growth, as the relative increase of sales from the previous year since customers are more likely to purchase products of firms that employ CSR, assuming that they are aware of it, thus leading to increased sales growth (Servaes & Tamayo, 2013) . Also, we will control for the age of the company measured through the number of years since it has been listed on the NYSE or on the NASDAQ Stock Market (logarithmic values) because more recently listed firms are likely to be faster-growing and perhaps more intangible asset-intensive (Black et al., 2006) .
Econometric Models
In order to examine the relationship between CSR and firm performance, as well as CSR and brand value, we will employ panel data regression models. Previous researchers (Gujarati, 2003) noticed that there are several advantages of panel data over cross-section or time series data as follows: the techniques of panel data estimation can take such heterogeneity explicitly into account by allowing for individual-specific variables; panel data give 'more informative data, more variability, less collinearity among variables, more degrees of freedom and more efficiency'; panel data are better suited to study the dynamics of change; panel data can better detect and measure effects that simply cannot be observed in pure cross-section or pure time series data; panel data enables www.ccsenet.org/ijef
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However, a panel data regression is different than a regular time-series or cross-section regression since it has a double subscript on its variables (Baltagi, 2005) :
where i emphasizes the companies from the final sample, whereas t denotes the time, respectively the period 2008-2011. Otherwise, the i subscript describes the cross-section dimension, whilst t depicts the time-series dimension. Furthermore, α is a scalar, β is K × 1 and X it is the it th observation on K explanatory variables.
Besides, most of the panel data applications employ a one-way error component model for the disturbances, therefore considering:
where μ i describes the unobservable individual-specific effect, whereas ν it depicts the remainder disturbance.
Specifically, the estimated equations are as follows:
where the variables regarding firm performance (ROA, ROE, EPS) and the variables regarding brand value (Brand) denotes the dependent variables. The term labeled 'constant' (often labeled the 'intercept') denotes the expected mean value of the measured variable when all the explanatory variables equals zero. The terms X i and Z i are the control variables, whilst u i1 and u i2 are error terms. Source: Author's computations.
Empirical Results
Descriptive Statistics
Note. The description of the variables is provided in Table 1 . Table 3 reveals the correlation matrix. The Pearson product-moment correlation coefficient denotes the strength of the linear relationship between two variables. We distinguish the fact that CSRI is positively correlated with ROA (p = .006) and sales growth (p = .003), as well as negatively correlated with leverage (p = .003). Furthermore, brand value is positively correlated with ROA (p = .000), firm size (p = .001), and sales growth (p = .012). From the strength of correlation point of view, we notice the lack of very high correlations (0.90 to 1.00) or high correlations (0.70 to 0.89) between the selected variables. We remark a moderate correlation (0.50 to 0.69) between ROA and ROE (p = .000), but these measures of firm performance will be used as dependent variables within distinct regression models. However, the most variables are low correlated (0.30 to 0.49) or there is a little correlation (0.00 to 0.29). Therefore, the undesirable situation of collinearity or multicollinearity is lessened since the correlations among the independent variables are not strong.
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International Journal of Economics and Finance Vol. 7, No. 4; Note. The description of the variables is provided in Table 1 . Marked correlations are significant at p < .05000. N=109 (Casewise deletion of missing data). The F-stat is the ratio of the explained variability, as reflected by R-squared and the unexplained variability, as reflected by 1-R-squared, each divided by the corresponding degrees of freedom. Also, the F-test is employed as a test of all of the regression coefficients jointly being 0. An ANOVA-F test is employed in order to test the overall fit of the linear regression model. Therefore, we acknowledge that the F-test is statistically significant, which means that the first model is statistically significant (p < 0.001). The adjusted R-squared compares the explanatory power of regression models that comprise different numbers of explanatory variables. Adjusted R-squared is used to compensate for the addition of variables to the model. Unadjusted R-squared will increase, but will never decrease, as more explanatory variables are included in the regression model, even when extra variables do insignificant to support explain the dependent variable. In fact, adjusted R-squared is corrected for the number of independent variables in the model. Moreover, the adjusted R-squared can be negative, and its value will always be less than or equal to that of R-squared. The adjusted R-squared of 0.240767 means that approximately 24.0767% of the variance of ROA is accounted for by the model.
Regression Results
The second and the third panel data regression models have ROE and EPS as dependent variable, but there was not established any statistically significant relationship between CSRI and firm performance. However, these econometric models are statistically significant for p < 0.10. Also, the explanatory power of these regression models is reduced: approximately 3.9386% of the variance of ROE is accounted for by the model, whilst 3.0949% of the variance of EPS is accounted for by the model. The fourth model has brand value as dependent variable. However, even if the model is statistically significant for p < 0.001, we notice the lack of any statistically significant relationship between CSRI and brand value. Howsoever, approximately 16.7511% of the variance of brand value is accounted for by the model.
As regards the statistical significance of the control variables, the results out of Table 4 provide support for a positive relationship between firm size and EPS (the third model), as well as between firm size and brand value (the fourth model), supporting the view that bigger companies tend to invest more in CSR, thus registering increased CSRI and increased brand value. Also, there was found a negative relationship between leverage and ROA (the first model), as well as between leverage and brand value (the fourth model). In addition, sales growth positively influences ROA (first model) and brand value (the fourth model). As regards the number of years since listing on the NYSE or on the NASDAQ Stock Market, we notice a mixed association with firm performance: positive association with ROA (the first model) and ROE (the second model), whilst negative association with EPS (the third model). However, the adjusted R-squared is quite low which means that about 76% of the dependent variable cannot be explained by the first model, 96% by the second model, 97% by the third model, and 84% by the fourth model.
Moreover, we performed the Durbin Watson test (DW stat) in order to capture the potential autocorrelation in the residuals out of the statistical regression analysis. The DW stat is always between 0 and 4: a value of 2 means that there is no autocorrelation in the selected sample; values approaching 0 indicate positive autocorrelation, whereas values toward 4 indicate negative autocorrelation. Therefore, only within the second model the DW stat is near 2, reflecting the lack of autocorrelation. In fact, the presence of autocorrelation emphasizes that the rest of the estimated models are missing a useful predictor variable or that it should include a time series component, such as a trend or a seasonal indicator. Note. The description of the variables is provided in Table 1 .
We used the centered variance inflation factor (VIF) as an indicator of multicollinearity, reported in Table 5 . VIF is computed as 1/(1-R-squared). There is recommended a maximum VIF value of 5 (Rogerson, 2001) or even 4 (Pan & Jackson, 2008) . The results shows a value of VIF near 1 fact which means the lack of multicollinearity.
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Concluding Remarks
Since several companies, successfully integrated either corporate social entrepreneurship or corporate entrepreneurship through CSR activities into their business models, the current research examined the relationship between CSR and brand value, as well as CSR and firm performance, for the companies covered within the top list of 50 U.S. companies for Social Responsibility drawn up by the Boston College Center for Corporate Citizenship and Reputation Institute, over the period 2008-2011. Our results revealed no statistically significant relationship between CSR and brand value, thus reinforcing the conclusions of Torres et al. (2012) . Therefore, for our selected companies that implemented CSR activities could became difficult to determine whether CSR influences brand value or vice-versa.
Furthermore, we found a positive and statistically significant relationship between CSR and firm performance as measured through return on assets (ROA). Thus, our results are in line with previous studies which also found a positive association between CSR and firm performance (Waddock & Graves, 1997; Tsoutsoura, 2004; Dumitrescu & Simionescu, 2014) .
Further research should be employed to deeply understand the relation between CSR and entrepreneurship, respectively the bridge between corporate social entrepreneurship and corporate entrepreneurship in the chain of CSR activities.
